undl 2
nOu{] WUIARTITIUNTANE LASVILNIUITTAUNTTH

a ol ol L
BUIARARASVIOBHIMINEITUB

- 0 -4 A o 1] IJ o
nsaneassluindeEas mnufeanelaraninvesfentiegusisetcnans
1 3 a‘ ot [T | | 98 FY = : al @ A:l‘
Aennaveufisnludimindasiug lEdnlunuwnRaussnged] dwislld

L 4
nefianudainmesnanduiuies Masiow

—_—

Tuimangiinssurasgiifina (Customer Behavior Model)

o T 1 al
kUUsIaRsaeALlsENa L1283y AAMNTIHNBINEN

A woN

o .
gounaNAUANLAZLUINTYIaNNEY  (Tourlsm  Product and
Service Mix)

5. lumaniiassiRaugAuasnsA vy (Importance-

Performance Analysis)

- [ o w & 13
NOR)ATTHAAINITATHRIAU T UNDS Maslow

v
ngeANNFEINTANATALTUTEY Maslow aBUNBANIARINITIBNAAS

y
VL‘Uvd

l

Zo
3=

1, qﬂﬂati@uﬁmwﬁmmiﬂgimmuaz‘lsjﬁﬁémgm deanadeanislalézunag
nevAuaLisANfRINsed B uazRnduatnsseiadliBese FuAfinausng

2. prndesnsilfuntmessuaudalifiuidalunginssuadreduin dou
mondaaneRddliifunmeuauesesdudugelalunginssutacypaaiiy

3. AufeInNITeIYRARLAAYYARS AviTEIdIALUANRATY AanAudeIme
Fuitugu @uﬁqramnﬁmms%’uqaqm Fundn “Srdumudents Wearudesnsssdi
AldFunsnaLauadide qﬂﬁﬂﬁfazlﬁm'mau‘hﬁ'ﬂmmﬁmmsixﬁnqqﬁ’uﬁm W

4. fofufuresaonadasnisiecyeas  Maslow utsdrsudunaufaanisees

o* or =]

yraaLiiu 5 sudumumadtATyAail

'* Maslow, Motivation and Personality, New York, Hamper & Row, 1954, pp.80-106



- I . b
4.1 ANARININ9ETIZANeA (Physiological Needs) ilumanufiaanisfiu
di 1 e v 1 B o 4:1 8, ar ] L7
Funiencnegrentasdiin ldunaeindiasntsiladed porndasmefinden ausiesnis
AANATARINNELT A
42 anuRaIniranNlaensa(Safety Needs) iflumatusiaanisuarem
ulf a’ & . ' o+ Q/-II i
ponssiunsilaaaditlunsansediouavatsaniudauludan
4.3 pandFaInnsaNinlazntsaausy (Love and Belonging Needs) iflu
AuAaInIsedrnfagnntdiauaulaianlalduansnousnleasiodls  wavsasFudimy
Wugdaunilirasdeay
4.4 puAasnisnisentessiunia (Esteem Needs) luAdufiaamsaay
Tuasnanansarasypas eennifduiiuaonuddnaemuuazandasifinesd
4.5 arNseInNTAINNEialuTan (Self-Actualization Needs) tfluman
¥ 1
fasmsdugega  Falluanmsifeanisidnuasidrlalumuesdonaruneneundnfuddany

o o0 yaisd
el lunefimuaandslianige

TamangAnssuzasguilna (Customer Behavior Model)™

Twsangfnssuaasfiiing ilunisdnsbaungslaiinliifanisdadula

g -y ql - , .‘ o - J .

Fendaite IneflgaGusiuatniniafiafensedu (Stimulus) Fnldiiaranusesnis Wads
v

neeguuiwdiuluaniBniinAneidlna (Buyers Response) ¥ise n1sdindulazed
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*® Stephen F. Witt & Luiz Moutinho, Tourism Marketing and Management Handbook — Student
Edition, 1 published by Prentice Hall Intemational {UK} Limited, 1995 p.11-13
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TumadiaszianudAguaznnemifiunig (Importance-Performance Analysis)”

Extremely important

A. Concentrate here B. Keep up the good work
1
2 3

4 )
@ 5 =
g £
o 6 3
§ 5
h =1
@ P
[= % f
= £
i 2
>
7 10 w

8 9

C. Low priority . D. Possible overkill J

Slightly important
#i17: John a. Martilla and John C. James, Importance-Performance Analysis, Journal of Marketing, January

1977, pp.77-79
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" Kotler Philip, Marketing Management, New Jersey, Prentice-Hall Inc., 8" ed. 1694, pp 478
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fuda 16, Wi v
* The American Heritage Digtionary of the English Language, Third Edition, 1996, by
Houghton Mifflin company
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