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ABSTACT

The objective of this research was to study the influential factors affecting the residential
purchasing choice in the Muang district, Chiangmai province and to study the socio-economic
influence that had the end result on the purchasing power of the dwelling quarters in the area of
Muang district, Chiangmai province. The research data collection had been performed through
the usage of questionnaires via the specific randomly sample methodology on the house
purchasing people in the vicinity of Muang district, Chiangmai province, totally 400 persons.

According to the study, it was found that the persons who came to buy the rooms in the
condominium of Muang district, Chiangmai province, mainly were males of the working age, 45-
50 years of age, whose marital status were married men; and their education was in the Bachelor
degree level or in the equally comparable level of education. They were the people who worked
as the government officials and the people who worked in the government business enterprises.
Additionally, their places of birth were in Bangkok and in the central part of Thailand. Each
family had approximately 3-4 persons in the family; and their incomes were in the range of
40,001-60,000 Baht per month. The goal to buy the residence in Muang district, Chiangmai

province, was to provide the residence for the members of the family. And the reason they chose



to buy the house in Muang district, Chiangmai province because they believed that Chiangmai
province would be a good place for economic growth in the near future. In brief, the
condominium residence buyers thought that owning rooms in the condominiums in Chiangmai
Township would be beneficial for them in the future.

Owing to the study of the influential factors affecting the residential purchasing choice in
the Muang district, Chiangmai province, it was found that the socio-economic influence would be
the price of the residence which should not be so high. In short, the buyers would make a
comparison of prices amongst the housing development projects of each company so that they
could be able to make a correct decision in the purchasing of the house.

On consideration of the other aspects, the environmental factor seemed to play an
important criterion, especially, on the convenience of life and the community safety of property
and residence. The others reasons that made purchasers seemed to have satisfaction on the
purchase were the tourism attractions and the beautiful natural scenery around the house as well
as the utilities and the facilities for consumers’ convenience. Next, it was the physical
characteristics of the house, the location, and the internal-external appearance of the house that
made the customers could make their decision in buying the house. In summary, all the things
mentioned earlier were the decisive criteria for making decision on the purchasing of property in
Muang district, Chiangmai province. Nevertheless, the most essential criterion on the decision of
the buyer was the reputation of the housing company in addition to the advertisement and the
prior sale service, during the sale service and after sale service that the company would render to
the buyers of the houses in the project. As the result, those influences would conquer the hearts of
the buyers that the buyers would have confidence in the purchasing of the house. Furthermore,
they would make recommendation to their friends and family members to buy more houses of the
land development project.

In conclusion, if the land development project company could be able to provide all the
influential factors affecting the residential purchasing choice in the Muang district, Chiangmai
province, to conform with their products and could make the house or the condominium
purchasers to have confidence in their projects, the purchasing decision to buy the house or the

condominium would be faster and would be more rapidly to make the choice.



