UNN 2

Y

=  a
UHIAA N4 HaSNUNIUITIUNITNNNYIVD
= d‘ U [ d'da a [ v A 99y = dy :’ d‘
ﬂﬁﬂﬂi&ﬂlﬁ@\?ﬂﬂﬂﬁmﬂﬂﬂ‘ﬁwaﬁ@ﬂﬁﬁﬂﬁui%ﬂl@ﬂIﬂﬂWﬂaﬂiuﬂﬁcﬁﬂu1ﬂNﬁ‘ﬂ
Jd 1A J o o 1 a o Jd o o A = 1A
Luﬁ‘mﬁ!“l/\lEI’Jhl’m/‘lﬁ]1ﬂGl’JLL‘V]‘Hm‘HuWEJ"lJfNiJi‘H‘VILuﬁ‘VILﬁ (hl‘ﬂEJ) 31na Tusuneilouses vy i

T E4
HUINA Vli]‘lela Lm%‘ﬂﬂ‘ﬂ’)u’ﬁiﬂlﬂi‘iNﬂLﬂU’J"lﬁJ}fNﬂ\‘lﬁ

a =
AR NGYY
1. yAnaIHYszaumMsAaIAUIM3 (The Service Marketing Mix 1130 7 P’s)
wudARaIUsLaNMIARIALTMS (The Service Marketing Mix 138 7 P’s)
aa PR 4 Yy 1 R A 9 o % 9
(A323500 1EFsminazAmy, 2546: 53-55.434) lananduneldussginglszasamsaaialn
Y Aa 9 = Yo Y 9 A 1 Y] a
asuthnuevesdus Inauazausoaduanuiane laldnugnar Idmiloguasdiu 530
VTIN5 19a sz aun19mIAaIAUSMT (The Service Marketing Mix) %138 7 P’s lauin
a v d I A A A 9
1. WanHMUN (Product) (TUFTINAUDUNBNDADLAUDIANUADINTUDY

Y a v

anmlfiieanuiianels naadudiniauenisenidiny nie lifdiaud 18 naafudita
Usgneudlrodudazysms miﬁmuﬂﬂaqwﬁ?ﬁuNaﬁﬁmcﬁﬁﬂﬂ%ﬂﬁﬁmﬁﬁqﬁafj’

1.1 ANULANAIVBINAAS N (Product differentiation) H3DANULANAI
NNMIUAUUY (Competitive differentiation)

1.2 03f132neu (RaauiA) YoIWAANUN (Product component)

1.3 MIMHUARIHIUINEAS U (Product positioning)

1.4 MIWALHAAS I (Product development) tila 1R ARSI anB I
GlﬂﬁLLﬁzﬂ%‘iJﬂ;ﬂﬁﬁﬁl& (New and improvement)

1.5 nagnsinertudnlseaunansaal (Product mix) tazenenansmst
(Product line)

2. 5101 (Price) Lﬂuéqﬁuﬂﬂafﬁwmﬁaclﬁ'"léjmcﬁaNaﬁﬁmcﬁw?aﬁmi

dnbazANLANA1IveINaRS s tazaNuaIsalumTasuauesaNUiane laves

Y a o

Y a ' v a 9y o 3 o 7Y 9 o =R =N
W’]J'iiﬂﬂﬂflﬁlﬂﬂuﬂﬁﬂ? (Value) Glumfmm AIUUNITNIUUANAYNTATUIINTADINTUION

e

Y
o

[ Y U a [ 1 U a [ 4
2.1 MIYaus vvaNgnn ﬂugammmwa ANUNINFININTINVNNAAN UNUY

P S 9 QY A Ay
2.2 AunuauAmaza l591eNineIve



2.3 ﬂ'ISLLGIJ'Q"’fJ}usUﬂ\iﬂaWQLﬂ']WN"IEJ
\ a . I A A v 9 ' 9
3. MIFAUFIUNMINAA (Promotion) L‘]Juﬂ']iﬁ'i’]ﬁ'lﬁlﬂﬂ?ﬂﬂ%f]ﬂuaigﬂj'lﬂﬁ
; v 9 A 9 o a a i’ = = 9] dy
Glf'ﬂﬂ'ﬂEjeU']EJLWﬂﬁﬁ'l\iﬂﬁuﬂ@uagWﬂﬁﬂiillﬂ'liclf@ Iﬂﬂlli']flﬁgl@ﬂﬂﬂﬂu
3.1 M3 luya (Advertising)
3.2 msvelaglaminauie (Personal selling)
3.3 MIAUETUNITVIY (Sales promotion)
1 v o Jd
3.4 m3slunuazdlseanduiiug (Publicity and public relations)
3.5 MIAAANANIN (Direct marketing)

o |

Y ) a o J
4. MI33AN YUY (Place or Distribution) ‘Iriﬂﬂflﬁﬂ NITUINAANUNLLAS

Y a

a 1 1R A 9Jq [ I 1 A
V3N3 eonganaInelodus 1na uazd19n19gaaningsy  uisnanssueonily 2 diu Ao
4.1 ¥99NM9M 39U (Distribution channel) M3NNGUYAAANTO
' % Y o A & 9 A o 2 A a Y a 1Y a vq ¥
ngueIAMIdesnsazihmiemdoudonannaa viio UM MnARaa I gAus Taa ldng
a 4 [ ) ] {
QATMNITUIAZAUNAN TAWDIMI AT IzHRenuLY IATIasemstas ez an s
v Y
@eniuaids misadenaunals Mslszauau auguiazlsziiunareanimsimiie
4.2 MINTTLAITUM (Market logistic) NINTTUANNIVRINY
A Y a g Y a v 9 a vq ¥ = ' 2 o
msnaeudedumandguaa 1Uddus Ina dlamegaaingsy saudamsvudaazinuing
duduieliinamldiedunuidige Taodudidadedus Taa ldiuaunal
5. ynAa (People) 3NN (Employees) H19zApIvIdon1sAatdon
. = .S gL A v ) =
(Selection) MIHNBUIN (Training) 1tazN139419 (Motivation) 1 Iau1saai19nuNawe lv
. . Y v Y Y 1 A 1 Y o 9 = Ada
(Satisfaction) 1 nUgnA1 lauana 1w ogua sl wilnaudslinauaaNAg T DA UAUDY
J Y A A aAa =\ 9 9 1A Y 1 Ao
apgna Uanuaasay Danuansalumsudilyasadwaieniunnism
6. MIFIWALIUTUDANHULNIINEYNN (Physical evidence and
3
Presentation) 198015835 19A0A N A8 (Total quality management: TQM) uanaq 1y
a 1 4 ) . 19 2
AUNMWMNTUTMIHIUNIIRAMTUANNMININLAZNITIUTUO (Presentation) TASMITWAUIT
A < v
Auounula
A 1 Y a o Y 4
7. 032UIUMS (Process) tilodawonganinlums ldusmsnugna 1@

< 9 = Yo 4 . .
‘i’Jmﬁ’JLLazﬁﬂx‘lﬂ’ﬂilWQWfﬂiﬂﬁﬂ‘UQﬂm (Customer satisfaction)



a ¢ ¢ 4
2. MIUATILTHNA1AIANIT (Organizational market) !!ﬁ%WﬂﬁﬂiﬁNﬂ]i“ﬁﬂ
k4
a L4 4 a
NIUATITHA[INDIANTT (Organizational market) LLﬁ%WQ@ﬂiillﬂ"li“?ﬂ"U’ﬂQ
o Aaa ~A o 4 9 1 = 4 1 9
ONANT (ATITTU LHTTIAULASAUY, 2546: 227-245) ]lﬂﬂa'l’mwm1ﬂ8\1ﬂﬂ'li’ﬂ ‘]Jﬁ%ﬂ’ﬂ‘lJﬂ’JEJ

' s & g a Yy A ' °
ﬂQlIHﬂﬂallﬁﬁz’E']\‘lﬂﬂ'li‘gq9’]’E']\'lﬂ'liﬁuﬂ'l!ﬁﬂ"l]ﬂll\i’ﬂiJ'lﬁJb],uﬂ'liell'lflﬁﬂllﬁgllﬁﬂlﬂﬂ'lﬂ'l]lﬁblu

= ) ' v Yo Y o A&
ﬂ'liﬁﬂy'mﬁ'lﬂ@%18@@%8@@\11"5?”311] 7 UDANU
2.1 1?\56@11&?1@16]1;5?\% (Who is in the business market?)
a . = s 42 X o v a A o
AAATINT (Business market) U180 ’l’]\iﬂﬂ']ﬁ“l)’\‘l“b’ﬂﬁ'ﬂ‘ﬂﬂlagﬂﬁﬂ'lﬁLW’f)u']llﬂ
1 o a a = Y Aa a [ P A = 4 M dy a 9
VIYAD AUUUITUNNTIND wiaﬁl%waﬂwa@ﬂmmau NIDUUYDIDIAN T AIBDFAUALAL
a A Y Aa a 9 a A a )
mmim@ﬁlﬂum'iNa@ﬁumuazmﬂmwamm ﬁa']ﬂ‘ﬁ‘ﬁﬂﬁ]ﬂﬁgﬂﬂﬂvlﬂﬂjﬂ
1) aa1A9aa@11nN3sy (Industrial  market) w‘%‘@mméwﬁm (Producer
Y ' A % & 9 A v a A qu A a v
market) ‘]_133ﬂ@ﬂﬂ?ﬂﬂﬁ]ﬂﬂﬂﬂﬁﬁﬁ@ﬂﬂﬂﬂ?ﬁ “IN@’E]QﬂWiﬁUﬂ'll!ﬁZ‘UiﬂWﬁlWﬂﬁlsb'aluﬂ']ﬁN'GWlﬁUﬂ'l
= a o A d' Y a 1
W'ii’)ll'iﬂ13Gll!ﬂ"liu”ll,ﬁuf’lﬂl?ﬂﬂiﬂLW@i‘ViUiﬂTi@]@qﬂ
2) aa1AAUNAIN (Middleman  market) w?ammé’mw@ia (Reseller
= s 42 & A v a A qw ' v
market) Wﬂﬂﬂﬂﬂ'ﬂﬂﬂfﬂﬁ“lN“]ﬁ’]ﬁuﬂ%mgUiﬂ?ilWﬂi%iHﬂWi"lﬂﬂ@@ @]ﬁ”lﬂﬂuﬂﬁ"lﬂﬂﬁgﬂ'ﬂﬂﬂﬁﬂ
[ E2
AMIANSMET (Wholesaling market) 7a1an15A11J@n (Retailing market) nquinegluaaiaiine

nAUAIATININEY (Distributor) ﬂtjiJ éjﬁ} 1619 (Wholesaler) ﬂ@:SJ P:J:ig]) 1Jan (Retailer)

Q u

<

4 4
A a Y a A uarlﬂd

Hoaumgsnaiimsaaaularesslsiha (What buying decisions do

Q

2.2

e

9 1
business buyers make?) 1dun

1) a0199Aa 1N 3N (Industrial market) w?ammm}’wﬁm (Producer market) 9%
dy a 9 & [ [
Gﬁaaum’qﬁﬁmﬂiiwmumiﬁ]ﬂ‘ﬂimmnyﬂu

- w@]qﬁu (Raw material)
- 5ﬁﬂl!ﬁ$@$ll1fiﬁ (Manufactured material and parts)
- 195099NTNANAZD1I3 0] (Installation)

A A .
- 1150909152 N0U (Accessory equipment)

Y

- ’?ﬁ‘ﬂﬁ‘ulﬁﬂam (Supplies)
-15M3 (Service)

2) aa1aAUNa N (Middleman market) W?ﬁ]@]ﬁWﬂlﬁﬁm%}'ﬂ (Reseller market) 9%

A A
Fonedumus Inanazduigaa1ngsu



Y Y

2.3 %1laR9%0 (Why do they buy?) Wiefwedumgsnaneaniseyls (What

are business buyers seeking?)

Y Aa
anA Ny

]
A

a

Ao dUANNANUY muiwmzﬂumaﬁwﬁulwaiﬂﬂumﬂwaiumwawamﬁmmmm

A A

écﬁﬂﬁuﬂTﬁiﬂﬁ]“ﬁ@ﬂuﬂ1lW@Nﬂ‘Vi’NWﬁﬂ115lLﬂ GlJuﬂ‘Uﬂ’NiJﬁ@ﬁﬂWi“]S@"Uﬂ\‘]

Y A a

Q' 9 1 dy
iosnndenszduae luil

9 9 Yy A o

) deamsadselanse’ls
A 9 o A

2) eaadunulumsduiueau

tﬂl Y a o [ A 9 [ zﬂ'
3) L“IN’E)Gh'iLﬂﬂﬂ’NiJ‘W@Glfﬂﬂ‘UﬁQﬂuﬂi@ﬁﬂﬂﬂaﬂﬁﬂ‘UL\iE]‘L!ul"’UﬂNﬂid]WN"IfJ

4 Q“ﬁﬂﬁiﬁﬁ]“ﬁmﬁﬁﬂﬂﬁ' (When does the business buyers?)

v
a Y a o [ a
%aummmmammmﬂwa ‘V]ﬁWﬁG]E]ﬂ’J11]‘]JE]EJﬂ§QGl,uﬂ1iGIfE]

94 A a8 9 adi Ay oa v s v o
1) @%a%z%aﬁum‘qiﬂ%ﬂmma@mTﬂﬂ@mmiﬁumuu
1% a o Jd ' @ 9y
2) ANHUSUDINANNTUMN LFU L’ﬁﬂ\ﬂﬂ aﬂymzmﬂﬁmm
a 9 [ Qldy AAa A 1 1 09.: dy
3) uiﬂﬂ?ﬂﬁuﬂ’lﬂﬁﬂaxﬁlﬂﬂF;!G]f't’]ﬂg3J'E)VIﬁWﬁ@]@ﬂ’)TNU@ﬂﬂiﬂiuﬂ’li“]ﬂ@

A 2
4) amzAsgnIlNaneANLRensIluMIFeAUAIEIN

2.5 lasidausawlumsandulodovosgsio (Who participates in  the

Y
business buying decision?) sznoune

Jya a A ..
- WAATI5Y (Initiators)

:,_c>

(IJsers)

ZD

8NnFna (Influencers)

aaula (Deciders)

Be

(e0)]
m“_“

1A (Approvers)

A3

=N

® (Buyers)

eze eze e2e eze eze eze

MIVAUALA (Gatekeeper)

q



aa ' 9

2.6 ladadAgyniionswanefwodunigsnoneoy]s (What are the major

influences on business buyer?)

3

e
=
(<)

AnNLINADN
o
04AMI

o ) A

FEAUANVADINT GO L / N ,
X Tagilszen fadoszninayana
AMEIATHINI flavsawizynna
p ; uloune
dnsnoniile o1t
B 3 AILUIUMS ’
danmanlasunlas o i 51904
A79a313U84 .
- 81119

manalulad Al MIANEN
MINaA M0 anE RN,
wazdeuaey *t ity

g 0 iy M
MINAUINTUUITY QU YAANNN
MInserIindany T v AN
SuAR¥aUADFIAN IAUFTTY

[

A v A ) ANa A v a dy a Y a . f
7N 1 uaasiadendr YNUBNTWANDNHANTTUNTHITUAIFIND (Major influences

g

on industrial buying behavior)(Kotler. 2003 : 222)
v Y a v A A a 9 = 9
1) ﬁmﬂﬂmmmﬂaau (Environment factors) YHANINNITVIITUAININ FIVLADI
a Y o w 9 Y A @ A < @ A A Y
Wﬂ’]ﬂ!'l"ll@ﬂWﬂﬂLlag"ll@hlﬂlfl]3ﬂﬂﬂulu@\‘lﬂﬂﬁﬂﬂlﬂuﬂﬂ’1]Elfnﬁluflﬂ‘VILﬂEJ'Jﬂ‘]JT’E)ﬂWﬁ‘Vl’Nﬂ’]ﬁﬁ@’I@
(Y Jd a A 1 § 2 1
2) Hadun1a]1e9ANS (Organizational factors) HONTHAADATLUIUMITFOH LA
A A v 4 a va Y A I )
ﬁgﬂﬂﬂﬂﬂﬁﬁflﬂﬁgﬁﬂﬂ u]ﬂﬂ?ﬂﬂﬁgﬂﬁuﬂﬁiﬂa‘ﬂﬁ Iﬂﬁ\ifﬁ%‘iuagig‘ﬂUQTHW%%LﬂH@?ﬂTWUﬂ
& v
Lluﬁﬂﬁﬁiuﬂ']ﬁ"]f@!,@fl?
o ' ¢ A g S I I
3) ﬁ@ﬂﬂﬁg‘l’i'}]\?uﬂﬂﬁ (Interpersonal factors) Glu@\?ﬂﬂ?i“ﬁﬁlﬂuﬂ’li%@‘ﬂmﬂ'ﬁl@ﬁﬂﬂ

] A a 1 a SNy 9 (L 1 1 :/l I
aunaerhenioraeny uavesnguetunalugluunlanla uduwadnguaumaniueziy

=

oA g ] A o Y < Y Y A o '
ﬂ'sjiJV]LL"lNﬂiTJ‘I’T3@%ﬂ°ﬁ')u1ﬂlﬁuﬂﬁ@ﬂﬁ1m1ﬂ ﬂu‘ﬂilfﬂuﬁ]l!ﬂ%ﬁﬂWuﬂWngiuﬂ%le@1ﬂ

AsoUNANUANYDIROU

[y JB 4 & ﬁ}dy A 1

4) dadeamzyana (Individual factors) luoinmsgauilugdentaiusinlums
Y

9
v A v A

9
aadulauaazau Bidennuilnda aAnuroummizauuananuesn 1l netiesvuiuely

a

= 9Y o 1 a % a A =1 d' d' (% d' v
NITANH i"IfJ]lﬂ AWM UINU UYAANNTIN LAZNAUANYTDAITNUNAANINYINUNITITYIVDIAT

k4
yanaLaz ALY




Y %

& o a a A ] )
2.7 J¥8aUAIFIND aauladestials (How do business buyers make their

eDe

buying decision?)
n3zumMIdadulaFouseafmatinszuumsdeianua 8 funou 1dun
D Mmss ‘]J‘S': ﬂQJJWW (Problem recognition)
2) MIMNUATIIALIBIAAINNADINITHAAN N (General need
description)
3) mIsmuanuauiARaas Yl (Product specification)
4) M9 ﬁuﬁiﬁﬂﬂﬂ (Supplier search)
5) MIsNIsaNdoIaupYeIRUY (Proposal solicitation)
6) N3 ﬁﬂla@ﬂﬁjﬂnﬂ (Supplier selection)
7) RTE THRNTY- ISNRTMIN Y. 2018 (Order routine specification)

8) MINTINADUMITUPIAIY (Performance review)

a4y
NUNINITIUNIINNINYIVDI
v A A ) A g v ) ! o 1
fl]'lﬂﬂ']iﬁﬂ‘]el'l\‘]'lu IVYNNYIVDIUNDAUAITNIVOY D iuﬁaumm“ﬂwﬂﬁau
% A a 1 v A da' 99 = ]
1se ﬁNﬂWQﬂWiﬁﬁWﬂGﬁ\ilﬂu:ﬂﬂ El ’E)‘VI‘ﬁWEWIf]ﬂ'li@]ﬂﬁu51’1]G])'f]sll’ENEjﬂ'l'l]ﬁﬂﬁluﬁﬁumﬂﬁWﬂLﬂ$

Aav A A 9 1
QWU’J%EJT]LﬂEI’J"U’ENIﬂEI@]ﬁQWU’N

v A [

39 #3 lera Inena (2545 Anwilatenmsdadulovesdanlanlusania

EX)

ke

o w

=S ] Y a o ] A A = Vo o Ao
wes v lumssovunilinsounnusEm ll’ﬁmclﬁé’lﬂ]ﬂ ONT 110a HamIanEInuNavenii

ddo

YIY = v A dy a o ] [ 9 a [ A
6114Qfﬂﬂ’dﬂﬂﬂﬁuiﬂ“ﬁﬁ]ﬂluu“ﬂﬂﬂi@ﬂmﬂ“]JiH‘VI "lwm«mmﬂ ONF 108 TUATUNAANUNAD

Y
A a

sduvvvunihnseviildidenvarenuy sesasuifedmsadendeaudilszandus <
usHnY dadedrusiaine nausEng lidasvuds 5098901A00N139AT 19N TAUATUAT
1 ] Sde v Y Ao o ] A = a Y o 915’ [
ﬂJWEJS’J‘JJﬂ‘UEJ“b’fJ Paveduanuniadimiiieno MaseniniIMsquaduAININAIYDIRFo N
Id Id A oA 3 9 19y v 9 (] a
Hudasuii sedaufomMIvudIngIaG1gna lidessonoe atedumsduasumsnain
Ao fdoamnsadnderuus Az minnue 1dazaan nazniinaunelinluddudh
U a U a [} 4 1 [
uazwmw‘ﬂtywwmé’ﬁ'maﬂiumsﬁ%ﬁuﬁﬁﬁa HYamauraasaa laun laTvuuilenseu 1%
A ~ Y Y A 9 (=) FR a 9 U 9)49} [y Y Y]
enieane Jyiaiusiaine gueluiimsiddivandSnaliundde Jymdumsia
o ] A (= = [ Y < 9 a 4 Y
fmeae  lulimaTuladvde inld wu mseenluaSedreszunasununes Jymdu

] =y A 9)&‘ = YR 1 a v W Yy 1 =y =\
NTAUTTUNITAQIAAD wa"lwmmgammwmym@flmJmimmmmmmmwmwa



10

% o

2
aigus way lwyad (2547) Anwriladomsdaduladeduiivesdaranain

9 U

NU295092IU5EN Avatna-1han Tean szmalneg) $1da luduneiiios Taniagealny

= v A

= Vo o A o Y9Iy dy a 9 ] a v 4
NaﬂTﬁﬁﬂBWWUﬂTﬂﬂﬂﬂﬂﬂWﬁlﬂEjfﬂﬂaﬂﬁﬂﬁuiﬁ]“ﬂ@ﬁ'UﬂTQWﬂﬂL!’JfJﬁQGIJ’(’J\T]JTHVI aoana-1aw

= o v A Aa 9 9 a o I
Tﬂﬁ‘w (‘]Ji%mﬁll‘ﬂfl) NA ADNITNAUATNTIATNANNABINTG HAANUNUYIIAIYNLASIHUIC TN

v 1 a9 v ~ o ay Y Ao R
A1TIATITUAIATUDIUATINLIAT ANUUUITIINUDINUDIINIUVIYUAZUUDIAUDNINITATINA B

U v AAa A 1 v A 99 = A dy k) [ @ 4 1
‘1qﬂ‘iJi]ft]Elll@VIﬁWﬁGlﬂﬂﬁ@]ﬂﬁHiﬁ]ﬂ]@Qﬁjﬂ?ﬂﬁﬂiﬂﬂ'ﬂi‘!ﬂ wonINH IUAUANUEURUTTEHIN

thdenumsamanaziladonsidendimiedumnuiladediuynna wui o1g 51914 vaz

G
Y

P @ [ v Aa [l [ @ 1 9 Y
Uszaumsainanniuiinademsaadulade lutanareny  waznunilymivesdilanlu
dy a Y A 9 a o d' = v A A d' a Y v 9
msdedumiae JymamuTouievesuiini lulimssvaunionlasudud siaumeniiig

Y
1 Y Y a 9 o o ] a Y T @
A199) Az IuMas dumvianain SINDNEPOUVIBINDATAIS e FUAUNITY

(% d A o = Y o = v A 1 v A A
NUISa Asezdna (2549) laviinsanuiladeniinadensdadulaaen

o ]

< A oAy A ) Yy v o o = ! o
ﬂ?ﬂu’]ﬂuulﬂiﬂﬁwa’lﬁﬁ]ﬂﬁlli‘;]fﬂﬂﬂﬂﬂ'llﬂusuﬂﬁﬁ’luﬂ’lllufﬂ\‘]‘ﬂ')ﬂa'lw“u Waﬂ’liﬁﬂﬂ’lWU'J’l“ﬂiﬁ]ﬂ

A o YYIY a2 o A A o 1 dyd'ald Y A Aa 9 9
nm °ViWﬂﬁJaﬂ@lﬂﬁuﬁlmﬁﬁﬂmﬁuwumﬂiﬂﬁlﬂﬁfJ“]J‘I/H!ﬂ‘L!ﬂfJ NTUFAUAINTINIUAIIUADINIT

U

=Y 9 Y A a a Y] = a [ L= Y A
Mﬁuﬂﬂﬁlﬁﬂﬂ‘ﬁﬁm%uﬂ WAANUNNITIAIYNLASIHNIC TV Wﬂ@]ﬂﬂ!“ﬂuiﬂm@ﬂﬁa1ﬂﬂﬂ1 N7

Y

FroaAAUNUMIIAGITUAT MIdaiesdum ldnugna aAnulinsemuazosodenaves

U

Y £ v Aa A 1 v A da’ y 9 = A d,; vy
WHUNITUVTY cmnﬂi’]imﬂuamwammimauiwammwmﬂanmnmqm wonantluau

U

@ @ J ' Y 1% 1 1 U 1% o
aNudunusszrIateniamsaaiauazilavediuyana Wy 1]%5]‘(’1991}11!’018 PEAZN 1)

Q Q

[ v A

o a a 1 v o d 1 1
MIfAny wazszezna lumsduiugsne luianuduiusaoszaumsaadulaniinadons

) a

A ° ' dy A Y A Y 1 v 9 '
LaaﬂEnwru1t’JuaJL‘]Jimwmma"licuwaummu ﬁ”)u‘ﬂﬁ)ﬂﬂﬂWHi"Ilelﬂmﬂ‘ljiﬂfﬂ UAZISYSU NN

oo 1 = v o d o v A A 1 A o ] dy 4
ﬁuﬂ’ﬂ'Wiu'lfJﬁJﬂ'J']ilﬁiJWﬂ‘ﬁ@@i%ﬂUﬂTﬁ@]ﬂﬁuclfl]VIﬂJNﬁ@]'f)fnim’l’)ﬂﬂTWUT‘EJ‘IJ?JL‘IJifJ'JWTﬁW@Uh“B

QU

a9y A

Y ! Y Y = dy a g @ 1 Aa o 1
griounInu ﬁ?u%jﬂluWTﬂlﬂ\iQ‘ﬂ']llﬁﬂﬁluﬂ']i“]fﬂﬁUﬂﬁ]'lﬂWUﬂ\‘l']ule'lfJW‘U'ﬂ ‘]Jﬁ‘kl'ﬂulllllﬂ'lﬁ

{ a 3 o o o ' a v 3 1
uamﬂﬁﬂummmmuﬂuaﬂﬁw Wuﬂ\iTL!"U']EJ?JTW‘]Jﬂﬁﬁ’I]TﬂU"IEJﬁH?’Q{"IWI”IHH 5"IﬂTLL‘W\1ﬂ'Jﬁ’Qi}"N

U

Y =2

4
A199 Az umasduaaaia SINBaNInOuIsINUATa M eduA Ty Tl

aNuazanlumsaaaenuNIInaIUeY



