uni 2
mnfauazngyg

v
-~

- -A-'i S5
HEIAAMASNYY JRIDHIVDI

aw d 4 .o a a
nsdnuitefilumsfinudedinssduniomgga i idfanis 19uims
@ o & o 3 & o o ok 1w u’; a a4 a - 8
savhtigFuesgsflusunodies  fmiabealmi daiumguiniouwanifanenihinld
: y . oa 4 = =
dsznsuRvisannisdnyidelfunanimdatusesTumangansuguilan ( Consumer

o o LY o
Behavior Model ) Liwinafianiamsaaia uasnagninsaamdmsvganelduims Taull

4 oA
sunzBuadadl
TmangAngsugu3lan (Consumer Behavior Model)’

Lﬂu'iumaﬁﬁﬂy1ﬁ~1m¢mﬂnﬁﬁﬂﬁ'zﬁﬂm:ﬁﬂﬁu‘l'ﬂnﬁysHﬁﬂﬁmﬂﬁ niouinms
Tnufiyaduannafadinsedy (Stmuts) AviiRAannudens 1ﬁa§aﬂi:¢j’mfm~imvﬁ1
m“lummﬁnﬁﬂﬂaaﬁeﬁ"w%'sﬁuﬂﬂﬂ FauSvumilounted (Buyer's Black Box) Hsfuin
wiefueliannsamanzuninidniinfasesguilon desl¥5usninavindenssdu
a19q ufafuilnnwufinniseuaues (Buyer's Response) niemsdadulivesfuiinn
(Buyer’s Purchase Decision) 10 umadenielide

gm‘?ué‘\’umaﬁmﬂai'fﬂgiﬁn15ﬁ§anss¢j’u ( Stimulus ) Wifanudeanmsnsu

[ P o 3 A’ ] o 1
udavhidifian snevaue (Response ) atiy Tumafifsoiefund1 SR Theory AILHUAIHAD
4
31k

Hanszdu nABd AIRBUTUDY
fanszAuna neawRtiIe NISAILALEY
NeMaTALGs poufdniinAn L o) s8efiiina

: 4
RansesjEu 10ediriFlng

<t '
uHuN WA 2.1 wemsgtununginssudusTanedisio nie SR Theory

? @5avset w3t uazene, msuiiznsamagaluy. nganna : dnfafaiRandaw, 2539. wii 110,



ndeenie
1
ansdumouen M mouddnindn f——— NERELALE I INA
i -~
4 4 -
fanszdmny | fanszdu seffiiding nsidansRasiost
: A . -4
MTHAN e NIBEANAT
ol 1
-mindam ATHYTY m"“‘enﬂ‘:‘ﬁ
-5101 -maTuTad - oy SPT ““"‘hﬂ“?‘:ﬂ
4 fnencreaiFing | ANMACNWARAUINISULITINA
Ui -mstlea 'H AN 4 1Fpunastie
_— Yedunnaimnasry | nasFugiigus
-IFRUATNA1E [FIAdnIsy
. Hademasdeny nnafnavndisye
dadimun
TRAtidauymAs nasrsiunawnAnTsy
fladtmr@mant m:p‘fnﬁuh‘}ﬁ
Y
AaFanniaudtnasge

A oa -~
uHUNTHA 2.2 ieessaziBuangdnssuguilan

Ed
S-R Theory 510z Brnvemau i

A =) 4 1
1 ﬁaﬂﬁsé’u (Stiroutus) awmﬁﬁummnmﬂmwmu (Inside Stimulus)

& 4 4 ¢ o o a
unrfanszduniouen (Outside Stinmulus) HIFN sedumailizdh WL iTantenudeanis

a_ w 2 a 4 4 $
winsa danseduiediumagateififanisdedudt (Buyer Motive) Heoruilunggelede

Y a o d <
Srumauaniemgylidedndainm (o1sue) Al Fanszdunnnvusntlsznenday 2

(| [=)
HIUND

1.1. Aenvedumameeatauinis  (Service Marketing Stimulus) Wuda

o @ ! - - N . <
nseduineadesdudaulszanmiantsnaInusn1g (Service Marketing Mix) #atlsznouday

fl.

Fensedudrindndawt (Product ) (U Auiminvesmsuims  giluuy

IS MIA197 ANVFTINTDUDIE IHLINIS IR

< ' o ' -
Jsnssdudrusien (Price Y s¥u Sanmissnuilouveastuuinig Wludu

4 o 8 s 1 L. . ' o =y
AansvRudumsinvesmientsfin ( Distribution Place ) 44 vinah

»
e

- =l ﬂ
AQUVOIANTHLIM T TDIUNVDATDL uﬁ’u

Aanszdudrunisduadunisnma (Promotion ) 15H msTansniude

- g

AANUAE 199




1.2 #anszdudun Other Strutus)  SiudFanszdunindesnisvestuilnn
fiegmuuenasfintsdimegudanieguioniunulild ﬁanszé’umdﬁ Hun

n. Aanszdumaesygie (Economic) 191 anzmsugivvesilszmelay
21y s10ldvesduilnn hudy S anarilioninadenamdesns
BAND

v. dwnszdumamnTulad (Techmology) wu ma Tuladlunsdededems
(S

A, Fanszdumengrantuasnseios ( Law and Political )

5. dwnsedumedamsss (Cultural)

2) nﬁaaﬁ‘mé‘aﬂamﬁﬁnﬁnﬁﬂﬂaaﬁéa (Buyer's Black Box ) #snand
ﬁ'nﬁnf‘?ﬂamﬁcﬁrar;hu‘lwaj‘lﬁ'&’ué‘wﬁwmmﬁﬂyw*umQ’ﬂﬁe uasnizmumsﬁﬂﬁuhﬂjmﬁ’oﬁua

2.1 ﬁﬂﬂmzﬂ64ﬂ§8 (Buyer Characteristics) ?ﬂﬁ’nymﬂmﬁéa‘lé’i’nﬁﬂﬁwam
wnilaseenee Ae fasoduiamsssy deivdudony fedvduduyana Hudu

2.2 nszIumsandulnayagde (Buyer Decision Process) AUNUATN

ae 'l

refufigr L) nwdandeys  |)  mwlbmdluee | ) nediadule Ll i

wofingsu

< o w = S
HHUATAN 2.3 YUABUATSUIUN saniuluife

L 4 ]
Tavfu3Tanssidignazuaum sdaduleie TamhmaSoumouszndieds

v A& A a
ﬂizﬁumammmmmamﬁﬂﬁznanﬁﬁﬁaﬁ%aﬁu sgunsoapuaueInudentsvaduiian

-5 1) fa ) 4:’ b 4” ~ = ] A’ Q’;
wield wardiiimsdeiaturzlingdnssuedie lslumsaeuaussntsdeniu

3) MIABUNUDIVOIHS (Buyer’s Response) wiemidndulidoeq

¥
=]

8
- o g o
gus InanSodde (Buyer’s Purchase Decision) U3 Tansziimsdadulslunlsudueiag Asil



msidennaAndast (Product Choice)
M3APNATIAUA1 (Brand Choice)

2 & P

mafienfuiy (Dealer Choice)

myidentam M s#e (Purchase Timing)

Lo

»
9. MmafendTumnsde (Purchase Amount)

=, o [ Y] = Y
HUIANHAANTINITADINNIHY ‘l!g‘!ﬁﬁ‘l‘ml‘iﬂ'l‘i

Wams (Services) dlufenssy warlszTuwinienimAaneleflauesna
Foantsungndn Taelldnuaidid iy 4 Snvoa v"ﬁaﬁﬁw%‘wa@iamsr‘imuﬂnawinﬁwmﬂﬁa‘t‘f
1) enansosudesld (Intngbility)  vimshimnsousadiunieia
ﬂ'ami’f‘?n‘lﬁ'ﬁauﬁwﬁnﬁ%ra Lﬁaaﬂmmaﬁmﬂmﬁﬁa faedeswuummanginamifeaiy
nunmiazysz Towdnnamuimsfe 165 sardfuimsdesadinnudeiulasnnn
'ﬁ’ﬂmﬁ\wimmﬁ‘aﬁ‘lwﬁ'ﬂﬂﬁzﬁuiﬁéuﬁeﬁmﬁaﬁamsﬁaﬁuh‘léﬁ%’ﬁyﬂ 18un
1.1, so1ufl (Place) desemnseadisnnuideiuuasninazaniiiugin
Aade
1.2. yARA (People) winan@nouinsdesdinmaudsdfivmuzan yndnd
wifmsuudusnle e e e lfgndudanamiseiuluasfennudesiuiudng
fieqfida
1.3, n3nefie(Equipment) ginssinwludiihouszdesiumioilyssingnm
Jumsifuinisfisand uasvilfgadinely
1.4, i’ﬁqﬁams (Communication Material) 8 TaugnuazenmmsTanan
139 vedpamenndestudnusir vesuim it ue 1o unsdnunz vesgnd
1.5. eydnwual (Symbols) gaotonsdutviomTssmnoandudnidluns
Wuimuie it guiInnidunie Idgn miilfnusedennumnefinfnsuuinsieusny
1.6. 3101 (Price) M3nuasmms Wmauins mamansauduszdunts iy
133 Faau uazdwrenisfuunseAuLInsAuandraiy

2 imnsouiaenmal¥u3ng (Inseparability) nisliuimafiums

4 an e o PN TEE.. o
f3avson 0SSl wazAny, A1ILIMINIAAIANA ML Ny ; dmimianiiaanting, wi 287,



- -y o I & = 3

naauarnsuilanlumefnady ndnfedvisnonismnsnifuimagndluvaeiuld
< & 1 w AR 4 -

#ilas1y maaﬂnémumasmlﬁanuwmmzm'lummsn‘lﬁﬂuau“lﬁmmsn.mu'l&fmm

a w 1 o o 4
Fosndanazudlnatunadndy mildnsnonuinseglnshialuiewsum

3) ‘hitniweu ( Variability ) é’num'ammm?mz'lﬁmiuau?Tuagiﬁu'hﬁmu
uimsiiulag wituinaslelng Aluu wagadwls  dmivfnouinadesiimaniugy
quam  Sewemnsovisld 3 funew Ao

3.1 a59va0y Amden uasineuauminauil¥uins smﬁmunuﬁuﬁui
ypaminaufilfuims

32 dosahenauwelelfgndt  Taudumslémssuflshuuehuasde
pusguzvesgadn msdisasdayegndt uoznrsfSuudivy WiFIgsudeyatonsudly
ﬂ%’nﬂ;w?ms“lﬁﬁﬁu

33 mﬁﬁmmwm'lunﬁzmumsms‘lﬁ'ﬁmsﬁﬁﬁusmmﬂaaﬂﬁ?ﬁ%
BIANTS

& Misnnsony1¥ (Perishability ) yims lwmuisondadiy 1Y dmideu
Futrdu Bendesmsdminamemslfuimafe ifilym udddnvazanudesmshi

winewssiiidifailym As uinshiuvie lisignd
4 o r By 2 o 5
pagninisaaadnivgite luimg

o =) <
supunagms 3 dszmalugsfiimaliuins ( Three types of marketing
¥
strategy in the business ) inwazBuadail
1) msaaaniely (nternal Marketing) n1saaiamuluveuivnigsoy
=l <4 o o v w da =2
densiineusuarmsgtiminaunevinslumsafsnnudiniuidugedn saubs
a = Y a a . o 4
winadldnsaduaygumslduims Taslifamahausaduieadinaufimeleld

fugndh

5 aa o o < 1 o b J o ¥,
ATITIR WIITAM UQvARIE, ﬂ'li'l.li?l'liﬂ'lﬁﬂﬁ'lﬂgﬂ'lﬂu. ﬂi!lﬂﬂ‘l H ﬁ‘lum‘luﬂﬂmﬂﬁﬂﬂ'\, HU1290.



4 4
2) NMSANANILUDN (External Marketing) Humslfinioaiiomamsaniame
Wuimsgndlumsiawdomiliuims msdisuanm mstasmihy uoemsiduIms
ungnd
do o do ' ! o . . =
3) msammiduRuifussniedFenuiny (interactive Marketing) W04
a P 3 P\ - o
myatmumninsWiluiisete dHaduluveignolfuinsdugnd Hanainnasiin
‘1 & ) 3 1o ¥ -
oo Funie liduedfunnuwe lsvesgnidemsiduimavesdnu NNNTILATISBNA Y
#1499 fio
fi. HINANUALR (Technical Quality)
o _ .
9. UANAIUATIA (Functional Quality)
w o A -y 3 o tﬂy
a. dnuowuimfgndamisetlszdiuldnewinisde

. qrinwdminszaun1stt (Experience Qualities)

£o

=

4 | I = "y
. pumweFedefiiaue3e (Credence Qualities)

A ot £ <3
aufidifgyvesyifaifudniad 3 dsemiafe
1. ANULUANAISIINGUYTY ( Competitive Differentiation ) UARUBIGVIY
o o ' P 1w t M | o 1
unssrdeslinAndariumndannguiedy udiiunsdnnfiszafuldinudenandraves
a 0 ' w a = d  a Voo e
uinmsehagusalunawidnveagndr nisWangammmabiuinsfunilendiguuetu
ansovin i ludnuawedian narde
-y A &5 L4 d
11 yimsfueue (Offer) TatAinssaninanumanisvesgndn s
lyzneudan 2 dsymshie
d . . < 1 4
9 myuimaftuguiiugn ( Primary Service Package ) Fldundah
] a - [ o
gndnadng Wiunnfms Wy anuazaIneny ATwgndes AIWSIAE ihudu
w a - < '
2y AnwaemsI¥uTns@Sy (Secondary Service Packags) 9lAur
a e A o - a & o
wimsiiliu@an uenmilovinuimsiug i
) - o ' 4 '
1.2 mydeweuuinis (Delivery)  AiiRumwedeiuerue Imilandt
gutedu Tasmevaesnumandatugunmnsifuinisvesdusian
13 mwdnuel (Tmage) Sumsadunmwinusl Taverouddnysl
- ﬁ’ g A4 A v o é
(Symbols) A5 1EUM (Brand)aufinsediontslavanilsenduwus uasmsdemsmsama

4
DU



10

ar - o o
1.4 é’mumﬂiﬁu (Innovaﬁve Features ) iﬂumnﬁuﬂﬁﬁmﬂuaﬂ‘ﬂﬂwﬂ

4 ' V w &
funanuiadiTuuandnnngusaduialy

2. anINME IMUTNF ( Service Quality ) Shideidgdmidalumats
anuangnvesgansmaiiudns fe mstnusedsmafuimsimdeniguisdu Tay
muaqmmwmﬂﬁn?msmuﬁgnﬁ’mmwi’q‘lﬁ’ doyarinen Anfuguammsuinsi
gnfdaanisee Inndszaumssilueha wamsyathndetn namadserduiugves
gsneldninis gnﬁ'wzwa‘l&ltﬁ'um'lé’i'ﬂuﬁqﬁmﬁaan1s (What) Slainilnamdeans
(When) 94 freTHifIvd0IN1s (Where) '1u3ﬂssnnﬁﬁmms (How) MinniimamAsaiinisdty
e Tomsniunainmsdaduliouins e lidl

1) msdhfisgnf (Access) uSnsiidtugnddeesiuaeniazainly
S asufiuagnd fe Lilégndidesnesny yundurnvey Suteasfndy
prsnveansidhdagnd

%) midndiedeans (Communication) fimsefinvetisgndes Taulnin
fgnAudhledry

3) ANUEAINIH (Competence) dinandifudnisdedynmnsfiinay
sunguaziinandanuennluay

g audhinle (Courtesy) dainouituinmsdesdyaminadsl
uumﬁ'uﬁuin’i'luﬁﬂu%aﬁa fanudiudwes Hnsugne

s) arminitedie (Creditability) dninmusymnsilduimsdesannin
afummveiuasarn I lyluuing Tausueuimafiafigaungndy

6) au1ingle (Reliability) uinsfidfugndwesinmugndeuny
saiame

7) MsReUALBIgNA1 (Responsiveness) dninaufilduinisdesd
uﬂmmﬁiﬁn?mmazuﬁ'i‘]tgmurignﬁ'mtiM';ﬂL%"'JﬂWﬁ@ﬂ%ﬁ'ﬂWﬁ

8) anuilasaiy (Security) wimsildgesrmmnduany  aamules
uaeilaymeigy msfudeyatdifiunmdy

9y myathauimsIfiufiZin (Tangivte) s igndudhluncin

|
uSmsiy sehifmmnseneazudmuaneecimidndn id



11

10) madhlwuas{ingnf (Understanding/Knowing Customer) ¢11na11
El a :
Alfusnsdemnmudilifinnudsinisvesgnd uazldanuaulmevaussni

AvIn15AINA12

- - .\, ry o g
3. UsedndamlumsWfims (Productivity) anansnisin'ld Al
o o J =1 o < J
1) WENNWMEIHINTE T FInguNuTY
4 s )
2y wulSuamsTiuints Tasoeugafuganmnuisaay
4 ; A
3) yhndesleniemalulatidndoiumaieneyimsldidhuny
o
QAENBNTIUIINAY
o 4
4) Wusnsn lasmsifusmadue
»
5y senuuuuims WiidsednEaminnitu

6) yalvifgndifusesnuveaneamusanuvesuim

fAenugdvnn g lumsdamn

Fasamamsamafiiinadonisforsanaen it nuigluns
o A A o ar o & u a
darhidiyd wueda ﬁ:mﬁnﬂﬂﬂ“lvﬁ‘lummﬂﬁu‘lmﬁan‘l%uﬁmsﬁmmmuﬂﬁﬂmqsnﬂu
ot o | S ¥
fandouualul H3ldun
1) l9¥8n1ouen (Extornal Stimulus ) 15znoudaedanssdudieg daie
b}
123
P - A = @ 1 a
1.1 Anszdumamammeuinishnidesdudaunaumsnanuing
( Service Marketing Mix } 5¢nouday
f. Shisdumsoims 1dun
- ANUNRINNAIYUBIVIMNS
a = 4 o @
- mslfusmsAnainiudunnudeamsvesgnd
- AUGNABIYOITULTNTT
- Soifivavasfionts
-ANENAIDVBIYARINS
- MIATIABEIAT

- Y
- mafudnudeyavesgn



12

-amuindedelusuuims
- msuf il W 185
-madlaardSngnf Wuduy
afviedmnm  Aesnsssuiloiumsifuimsfimnsandmiy
uiazaAgIne
o futednmnuit Ao vimfduesdninaudnd meltnazan
ffversafiazainauiy miesdemios iy fudu
s fvivdmisduaiumisiimshe s msienms  msdsen
St unemsTavanTaerhudedis Wy midedud eyanowudlfinsdwindh
iwaes iudy
12 #nszdumunendue (Other Stimulus ) 18un wsugiv armdianth
‘mamaTulad dudu |
2) H§unolu (Intemal Stimutus ) Ysznevday Pefumuluesding 3
Rud wlswouas Jegilszasiussions Insserdrvestiams fladuszndnynna 1ud b
wiph Il imsteriiy® uasdefuameyena Run e msffnn dumiswihiives

gnén

o ar o o L4 = a A
msSarmiigs winufs mateihigdanilsznrvesnsisdia aldun 285

3 o v o d
(ngwaneiteyF) uasilssmanssnriemslydniuh 17 (Wa.2536)

- o i o @ a‘ [
gite wnede  Vidarhafumiuidaiansdoumunguanouvisuag

a d d::f o pe o o a dor w = 1
mmm'-umﬂmwﬁ'lm‘lwmsﬁﬂmmwwmﬂmmuunumunammmmwmﬂwuﬂw

Famiumslsuinvesihandgtlumdaniigy  lwduae
d dg a A - v o '
dies Swwatedlwl el Aduilandsvavilgwuielfuimsmsiaviniy® 18ud

d A
Heynidungamin Auaniun Aunm uashuoun



